I respect Dave Ramsey and believe he has helped countless people take charge of their finances.
He is to be commended. However, he encourages people to 'wait' to pursue a plan for care until
they are age 60.

As a licensed agent helping people secure long-term care insurance, he doesn't seem to
understand how difficult it is for those who have waited to medically qualify or how much more
expensive a plan is for those who wait.

Mr. Ramsey states that there is less than a 1% chance of needing LTC services before age 60. He
therefore suggests that his listeners wait until then — "when the risk begins to rise" — to buy
coverage. Recommending that people wait until age 60 to 65 to explore LTC insurance is incredibly
harmful to most individuals.

The Cost of Delays: Many older people who can afford the higher premiums will no longer qualify
due to medical underwriting requirements. For couples, the odds of one of the two having medical
issues are even higher than an individual's risk.

Mr. Ramsey acknowledges the importance of having LTC insurance to protect against the significant
financial risk posed by long-term care needs. Yet recommending that people delay purchase until
coverage becomes less affordable and harder to obtain undermines his own message.

Let's look at the numbers: According to 2021 data from the Association for Long-Term Care
Insurance and Milliman, the coverage decline rate for individuals ages 60 through 65 is 30.4%,
which means that there's a 52% chance that one or both members of a couple will be declined for
coverage.

That's worse than flipping a coin. Between ages 40 through 49, the individual decline rate is only
12.4%, or 23% for a couple, which means that 77% of couples will be approved for coverage. That's
a dramatically better outcome than waiting and having a 52% decline rate.

Mr. Ramsey's rationale appears to be: "Why spend the money at age 45 for something that won't
happen until decades later?"

The answer is simple - Math: Let's say annual premiums at age 45 are $1,401. Assuming a claim
age of 85, that means a client will pay $56,025 over 40 years. Buying at age 65, annual premiums
jump to $3,441. Over 20 years, the client would pay $68,834.

The client would also go without any LTCI coverage from ages 45 through 64. While the likelihood of
needing LTC services at a younger age is low, it's not nonexistent. Early onset Alzheimer's,
Parkinson's and accidents can strike anyone at any time.

For clients who get covered in their 40s, the costs are comparable to the cost of a cable or internet
bill: notinsignificant, but manageable. For clients who wait until their 60s? That's more like adding a
luxury car payment to their budgets.

For your customized quote, contact Peggy Fields, Licensed LTC Consultant: (704) 839-1158
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